
Every three years the world’s construction industry meets in Munich, Germany to present their products and services to the 
global marketplace at Bauma, the industry’s largest event.  As a US-based company, with projects and partners worldwide, this 
is always an important event for Besser.  For many years Besser was content to blend in with the competition.  In celebration of 
the company’s 100 year anniversary, they decided to make a statement.  To find that statement, they came to industrialevents.
 
Working within a limited exhibit space size, and severely constrained budget, it was imperative to not only demonstrate a 
working block-making machine, but examples of completed product as well.  With an expansive product line, it was decided to 
incorporate some of the product in the exhibit structure.  This solution allowed customers to not only see the full range of 
products, but see a select few in a unique and appealing way.
 
The success of this event was evident in the dramatic increase in sales leads and new business generated.  This business has 
expanded the Besser brand into several new markets and grown their business abroad.  In terms of return on investment, this 
event was considered a great success that carries through today.
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